Disclaimer Slide

"The views expressed are those of the author and do not reflect the official
views or policy of the Department of Defense, its Components or others. The
author does not have any financial interest in the companies whose materials
are discussed in this presentation and no federal endorsement of the

companies and materials is intended.”
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Increased Emphasis on Partnering w/Non-
Government Organizations

1960-1970s
Federal Government
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innovation funding) US innovation
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Current Defense Acquisition Pipeline & Future

Includes SBIR/STTR
projects transitioning
to a procurement
fielding) contract,
ommercial Solutions
Opening (CSO), and

User Needs |
Technology Opporunitios & Resources I
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Grants, Contracts, CRADAs, Patent /
é‘ce.?si.n% égrﬁemeﬁ.ts’ VS”E)U]Ee ded Commercial Development From “Augmenting the Adaptive Acquisition Framework With a
apl alls ariners IpS, ob-tunde Pathway/Function Commercial Development Pathway”:
https://www.dau.edu/library/defense-atl/p/DefAcqMag-May-June23

Prize Competition/Awards, etc.
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https://www.dau.edu/library/defense-atl/p/DefAcqMag-May-June23

One of Many Funding Opportunities: AFVenture Program

OPEN TOPIC SPECIFIC TOPIC Small Business Innovation
pHASE I « Up to $75K per award = Up to $150K per award Research (SB/R) & Small

« 3 month period of performance » 9 month period of performance

Feasibility Study + ~700 awards per year = ~300 awards per yea Business Techno/ogy
c Topi « "Open door for innovation” = Built in Air Force Cust Transfer (SWR)

OPEN TOPIC SPECIFIC TOPIC

pHASE II = Up to $1.25M per initial award = Up to $1.5M per initial award Go to

= Up to 21 month period of performance ($1.7M for STTR) httDS://www.afsbirsttr.af.mil/ or
Prototype » ~300 awards per year » Up to 27 month period of performance

. A — . _
Open, Specific & Direct to = Customer Memorandum required » ~200 awards per year https://afwerx.com/afventures

s & = Matched funding encouraged » Built in Air Force Customer i i H
Phase Il (D2P2) Topics = D2P2 opportunity if customer is already » D2P2 opportunities overview/ for mfo, schedules,

known and Customer Memorandum is signed instructions, training, Q&A,
deadlines, and more

» Notice of Opportunity
STRATFI I TACFI « TACFI - $375K - $1.8M SBIR/STTR funds
. : + STRATFI - $3M - $15M SBIR/STTR funds
Strategic Funding Increase « ~100 TACFI and ~15 STRATFI awards per year

(STRATFI) and Tactical Funding « Defense only or dual use matching options
Increase (TACFI) Program » Private Investor Opportunities

-'gnﬂnmg:rmmsnr_ :;;;r:;ig;iof " Requires project becoming a Program Of
PHASE Il | o tnering (2 Goverment Record (POR) with AF End Users or follow
Transition ‘customer : commercial development pathway using

i il L outside investments/funding
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https://www.afsbirsttr.af.mil/
https://afwerx.com/afventures-overview/
https://afwerx.com/afventures-overview/

Myriad of FAR & Non-FAR Contracting & Acquisition
Strategies Available

Fed Acq Institute's (FAI's) periodic table: DAU’s Contracting Cone:

C @ tagowpenodic-table

Acquisition Techniques Acquisition Automations | & Small Bu

Alternative Market Research © Solicitation @ Evaluation Awa
Authorities © A
| NEW
i - o Comparative Brief Decil
Cnmrporcml Aifordability = Batterment Evakiation Bacuntent
Solutions
Opening
s Broad Agency Caonfidence On-the-spf
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Jaint Vantura igreplive G Announcement Rating & Consensuy
Partnership
Challenge-
oth One on Ones Based Down-Selects i} Oral Debri
T‘ or i . Acquisitions
ransactions (ChBA)

FAR Based

Reverse Oral Select Be:
Prize Industry Day Commarciel Prosentations Y Suited, ty
Compotitions -y Simplified m Negotiate
s Development
Procedures

https://www.fai.gov/periodic-table https://aaf.dau.edu/aaf/contracting-cone/
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